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Growth in the proportion of high-margin products, coupled 
with a favourable market environment, allowed the Company to 
demonstrate positive financial performance.

Products of the 
highest quality

54 Operating performance
60 Financial performance

FINANCIAL AND OPERATING 
RESULTS

52 METALLOINVEST

Metalloinvest is a reliable and long-standing strategic supplier 
of KAMAZ. We use long products manufactured by OEMK to 
manufacture critical and high-load parts and components for 
our vehicles, which is  testament to the reliable quality of our 
partner’s products and provides a robust platform to ensure the 
high quality of our trucks. 
Our long-standing productive partnership received a boost in 
2017 – a three-year memorandum of cooperation was signed for 
the supply of high-quality rolled steel products (SBQ). 
KAMAZ and Metalloinvest hold regular co-ordination councils 
helping us to expand our order portfolio, streamline supply 
chains, and resolve technical issues. Together with our partners, 
we ensure the continuous improvement in the quality of our 
vehicles and components.

Rustam Shamsutdinov
Deputy General Director, Procurement, 

KAMAZ PTC

Metalloinvest is TMK’s long-standing and reliable partner, an 
important supplier of metallised products, pipe billets, and flat 
products. The Company stands out for its flexibility, business 
agility, and openness to customer requests. We are pleased 
with our cooperation with Metalloinvest, in particular with our 
long-term supply contract for hot briquetted iron signed in late 
2016. The supply has enabled us to diversify our feedstock 
sources and improve the quality of steel we produce, ensuring 
supplies of high-quality pipe products for our customers.

Alexander Shiryaev
CEO of PJSC TMK
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Metalloinvest continued to pursue its policy aimed at increasing 
the share of high value-added products. In 2017, the Company 
ramped up its output and shipments of HBI – a premium 
metallised raw material for the production of high-quality steel 
grades, as well as shipments of HVA4 steel products, including  
high-quality rolled steel (SBQ).

The rise in HBI output has been driven by the commissioning of 
HBI-3 Plant at Lebedinsky GOK. 

The launch of the plant was a milestone investment project for 
Metalloinvest, boosting the Company’s HBI production capacity 
to 4.5 million tonnes per year. 
 
 

Production
Iron ore products
In 2017, Metalloinvest produced 40.3 million tonnes of iron ore. The 
1.0% year-on-year decline was mainly due to a change in the ore 
mixture.

The pellet output was down 0.4% to 25.1 million tonnes as a result 
of scheduled maintenance works at pellet plants and a change 
in the pellet assortment a in the product structure to meet the 
requirements of HBI-3 Plant, commissioned in July 2017.

The launch of HBI-3 Plant at Lebedinsky GOK has increased the 
HBI/DRI output by 22.6% year-on-year  to 7.0 million tonnes. The 
output of hot briquetted iron at Lebedinsky GOK has grown by 
48% year-on-year  from 2.7 million tonnes to 4.0 million tonnes.

Steel products
In 2017, Metalloinvest produced 2.7 million tonnes of hot metal. 
The output was down by 9.3% year-on-year, mainly due to 
scheduled maintenance and repair works.

The steel output grew by 2.1% to 4.8 million tonnes driven by 
higher utilisation of the continuous casting machine (CCM #1) at 
Ural Steel under contracts with Russian customers.

Operating Performance

Production and Shipments 

4  HVA – High value-added.

Output of iron ore products  
in 2013–2017
million tonnes

Output of steel products  
in 2013-2017
million tonnes

Mining Segment production in 2013–2017
million tonnes

Steel Segment production in 2013–2017
million tonnes

OEMK Ural Steel

Iron ore Pellets HBI/DRI

2013

38.4

2014

38.7

2015

39.5

2016

40.7

2017

40.3

22.6 22.7 23.8 25.2 25.15.3 5.3 5.4 5.7 7.0

Hot metal Crude steel

2013

2.2

2014

2.3

2015

2.5

2016

3.0

2017

2.7

4.7 4.5 4.5
4.7 4.8

Lebedinsky GOK

Concentrate Pellets HBI

2013

20.3

2014

20.5

2015

21.2

2016

21.8

2017

21.9

8.9 9.0 9.0 9.3 8.6
2.6 2.4 2.6 2.7 4.0

Pellets DRI Crude steel
2013

3,8

2014

3,7

2015

3,8

2016

3,9

2017

4,0

2,8 2,9 2,8 3,0 3,0

3,2
3,4 3,5 3,6 3,5

Mikhailovsky GOK

Concentrate and sintering ore Pellets

2013

18.1

2014

18.2

2015

18.3

2016

18.9

2017

18.4

9.9 9.9 11.0 12.0 12.5

Hot metal Crude steel

2013

2.2

2014

2.3

2015

2.5

2016

3.0

2017

2.7

1.5
1.1 1.0

1.1 1.3
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Shipments
Iron ore products
In 2017, the share of HVA iron ore products (pellets, HBI/DRI) 
came at 61.1% of total shipments, with the HBI/DRI rising to 
13.3% from 9.0% in 2016. 

In the reporting year, the Company shipped 3.6 million tonnes of 
HBI/DRI, up by 42.1% year-on-year.

In 2017, destinations of our iron ore shipments remained largely 
the same as in 2016. The majority of our products continues to 
be shipped domestically (61%) and to Europe (25%).

Major consumers of Metalloinvest’s HBI are steelmakers in 
Western Europe, where approximately half of our total HBI 
output is shipped. MENA (the Middle East and North Africa) and 
Asian markets account for another third of total HBI shipments.

With HBI-3 Plant now on stream, Metalloinvest is planning 
to ramp up its domestic shipments. The growing production 
of high-quality steel in Russia has led to a shortage of high-
grade scrap, potentially leading to a stronger demand for HBI 
from Russian steelmakers. The Company also expects higher 
demand for this product internationally. 

Operating performance continued

Iron ore shipments  
in 2013–2017
million tonnes

Shipments of pig iron and steel 
products in 2013–2017
million tonnes

Iron ore shipments  
by destination in 2017
million tonnes

Shipments of pig iron and steel 
products by destination in 2017
million tonnes

Iron ore Pellets HBI/DRI

2013

11.1

2014

11.0

2015

10.8

2016

10.7

2017

10.4

13.7 13.9 14.4 14.5
12.8

2.4 2.3 2.4 2.5 3.6

Pig iron Steel products

2013

1.4

2014

1.8

2015

1.8

2016

2.4

2017

2.1

4.3 4.2 4.2
4.3 4.4

26.8
16.26.7

1.4
1.4

1.1

Russia
Europe
Asia
Middle East 
and North Africa
Other

6.6

1.8

0.9

1.5 0.3

2.1
Russia
Europe
Asia
Middle East 
and North Africa
Other

Mining Segment shipments in 2013–2017 
million tonnes

Lebedinsky GOK Mikhailovsky GOK

Concentrate Pellets HBI

2013

9.5

2014

9.6

2015

10.4

2016

10.9

2017

11.6

5.0 5.4 5.2 5.4
2.5

2.6 2.4 2.6 2.7
4.0

Concentrate and sintering ore Pellets

2013

7.0

2014

7.1

2015

6.1

2016

5.6

2017

5.0

9.9 9.9 10.9 12.0 12.5

Steel Segment shipments in 2013–2017
million tonnes

OEMK Ural Steel

Steel products DRI

2013 2014 2015 2016 2017

3.1 3.2 3.3 3.4 3.30.1
0.2 0.1 0.1 0.1

Pig iron Steel products

2013

1.4

2014

1.8

2015

1.8

2016

2.4

2017

2.1

1.2
1.0 0.9

0.9 1.1

Steel products
In 2017, Metalloinvest supplied 2.1 million tonnes of pig iron and 
4.4 million tonnes of steel products to its customers.

During the year, the Company grew shipments of HVA steel 
products by 7.1% year-on-year to 1.9 million tonnes. The growth 
was driven by an increase in shipments of merchant SBQ HVA 
by 12.0% and semi-finished HVA products by 34.3%. In 2017, 
the share of HVA products in total shipments of steel products 
rose from 41.3% to 43.3%.

In 2017, the share of domestic shipments in total shipments of steel 
products came at 27.3%, up 3.5 p.p. year-on-year. Shipments to 
Asia also rose by 1.4 p.p. to 4.2%. At the same time, shipments to 
Europe declined by 2.9 p.p. to 14.4% and to MENA countries by 
6.0 p.p. to 22.6%.
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Diversified Sales 
Geography 
Metalloinvest supplies its products to all regions worldwide, with its key 
markets being Russia, Western and Eastern Europe, Asia and the Middle 
East. 

North and Latin 
America

Europe

Russia and CIS

Middle East and 
Africa

Asia

 KEY 
CUSTOMERS

 à Nucor
 à Steel Dynamics 
Columbus

 à Tenaris

 KEY  

CUSTOMERS

 à CAASA

 KEY 
CUSTOMERS

 à U.S. Steel Kosice
 à ArcelorMittal
 à Tata Steel
 à Rogesa
 à ISD Dunaferr
 à HBIS Smederevo
 à Arvedi
 à Riva Group
 à Ferriere Nord
 à BSW
 à Celsa Group
 à Ilva
 à Thyssenkrupp

 KEY  

CUSTOMERS

 à Duferdofin
 à Volkswagen AG
 à NTN Transmissions 
Europe S.A.

 à Groupe PSA
 à Schaeffler Group
 à OMNIA KLF, a. s.
 à SFK Group
 à Forges des 
Courcelles 

 à Duferco Danish 
Steel

 KEY 
CUSTOMERS

 à NLMK
 à MMK
 à ЧТПЗ
 à ТМК
 à Mechel
 à Evraz
 à Severstal
 à Geosteel
 à Baku Steel

 KEY  

CUSTOMERS

 à KAMAZ
 à AVTOVAZ
 à Minsk Tractor Works
 à United Metallurgical 
Company

 à ARBZ

 KEY 
CUSTOMERS

 à Emirates Steel
 à Erdemir
 à Colacoglu
 à Toscelik
 à Habas
 à Kroman
 à Solb Steel
 à Kuwait Steel

 KEY  

CUSTOMERS

 à Diler
 à Habas
 à Kroman Celik
 à Icdas
 à Kardemir
 à Ekinciler
 à Tosyali
 à AQS

 KEY CUSTOMERS

 à Kobe Steel
 à Nippon Steel & 
Sumitomo Metal

 à Xilin Iron & Steel

 à Jianlong Group
 à Posco
 à AK SteelIron ore, pellet, pig iron and HBI shipments

Steel product shipments
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Financial Performance
The increase in high value-added product sales as a result of the 
Сompany’s investment programme, coupled with a favourable market 
environment, enabled the Company to demonstrate a strong financial 
performance in 2017.

Financial highlights
USD million

 2016 2017 Change, y-o-y

Revenue 4,260.7 6,230.8 +46.2%

EBITDA 1,258.4 2,119.6 +68.4%

EBITDA margin, % 29.5% 34.0% +4.5 p.p.

Net income 1,152.7 1,405.6 +21.9%

Net Debt / EBITDA* 2.5x 1.9x (0.6x)

* as at 31 December

Revenue

4,261
2016

6,231
2017

11.0 %

20.7 %

12.3 %

11.8 %
40.8 %

3.3 % 11.0 %

20.1 %

12.0 %

14.1 %

40.1 %

2.7 %

2016 2017

473.5

880.5

503.7

523.1

1,737.8

142.2

Iron ore

Pellets

Hot briquetted iron

Pig iron

Steel products

Other revenue

688.6

1 250.4

875.8

749.4

2,499.1

167.5

4,261
2016

6,231
2017

13.7 %

39.6 %

23.9 %

5.1 %

4.0 %

16.1 %

40.5 %

22.6 %

13.7 %

19.2 %

2016 2017

1,688.2

1,019.4

650.6

217.0

685.4

Russia

Europe

Middle East

Asia

Other

2,524.6

1,409.0

852.7

247.2

1,197.3

In 2017, the Company’s revenue increased by 46.2% 
year-on-year to USD 6,230.8 million mainly due to the 
following factors:

 à Improved market conditions: global iron ore prices 
increased by 23.6%5,  while steel prices rose by 
32.6 %6 

 à Change in the product mix: total volume of HBI 
shipments increased by 43.7% year-on-year

 à Rouble appreciation by 13.0% resulting in the 
growth of revenue in US dollar terms

 
In the reporting period, revenues from steel products 
rose by 43.7% to USD 3,248.5 million, while revenues 
from iron ore products increased by 51.5% to USD 
2,814.8 million. The share of high value-added iron 
ore products (pellets, HBI) accounted for 75.5% of 
the total iron ore product sales.

In 2017, domestic sales accounted for 40.5% of the 
Company’s consolidated revenue, up from 39.6% in 
2016, mainly due to rouble appreciation and higher 
supplies of steel products to OMK. The share of 
sales in Europe, the Middle East, and Asia slightly 
decreased to 22.6%,13.7%, and 4.0%, respectively.

Revenue by product
USD million

Revenue by region
USD million

Alexey Ievlev
Head of Corporate Clients 
Department, member of  
the Management Board, ING 

At ING, we value long-term cooperation with our 
clients, helping them stay one step ahead, in 
both business and everyday life. Our work with 
Metalloinvest has been the definition of a successful 
partnership, characterised by cooperation with a 
professional, reliable and efficient team, who always 
strive for progress. The Company has an extensive 
and successful track record in managing its debt 
portfolio under difficult market conditions, and 
is always open to dialogue. As a result, we have 
established a trusted partnership. ING is proud to 
have had an opportunity to support the Company’s 
major investment projects, such as the construction 
of HBI plants. 

In 2017, Metalloinvest and ING successfully 
completed a number of joint deals and commenced 
the implementation of new projects.

5 Argus Iron ore fines index, CFR Qingdao 62%.
6 Square billet, FOB Black Sea.
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Financial performance continued

In 2017, the cost of sales increased by 38.8% to USD 3,069.3 
million following price growth on purchased raw materials, a 
change in the product mix, as well as the national currency 
appreciation. Nevertheless, the cost of sales as a proportion 
of the overall revenue decreased to 49.3% vs 51.9% in 2016, 
supported by the Company’s programme of operational 
improvements.

In 2017, distribution expenses increased by 28.9% to USD 882.6 
million, mainly due to higher transportation costs on railway 
shipments, as well as the rouble appreciation. Distribution 
expenses totalled 14.2% of the revenue compared to 16.1%  
in 2016.

General and administrative expenses totalled USD 345.7 million, 
or 5.6% of the revenue in the reporting year.

EBITDA
In 2017, the Company’s EBITDA increased by 68.5% to 
USD 2,119.6 million compared to USD 1,258.4 million in 
2016. The EBITDA margin stood at 34.0% vs 29.5% in 
2016, up 4.5 p.p.

The Mining Segment’s EBITDA grew by 80.1% to USD 
1,741.6 million from USD 967.2 million in 2016. This 
substantial increase was mainly due to the growing 
prices for the Company’s iron ore products, as well as 
an increase in high value-added products in the product 
mix following the launch of HBI-3 Plant.

The Steel Segment’s EBITDA grew by 34.9% to 
USD 406.0 million from USD 300.5 million in 2016, 
accounting for 19.2% in consolidated EBITDA vs 23.9% 
in 2016. The lower contribution of the Steel Segment 
to consolidated EBITDA was due to the growth of the 
Mining Segment pushed by the launch of HBI-3 Plant.

In 2017, the Company’s net income increased by 21.9% 
to USD 1,405.6 million, mainly due to higher operating 
income.

EBITDA
USD million

2013

2,291

2014

1,961

2015

1,432

2016

1,258

2017

2,120

Cost of Sales, 
Distribution, General and 
Administrative Expenses

2,211
2016

3,069
2017

42.4 %

18.4 %

15.6 %

0.5 %
1.1 %

1.1 %
1.9 %

7.4 %

47.7 %

16.2 %

14.3 %

9.7 %10.2 %

8.5 %

2016 2017

938.5

406.8

343.9

225.2

187.2

48.8

30.7

4.7

25.3

Raw materials

Labour costs

Electricity costs

Natural gas

Depreciation and amortisation

Land, property, and other taxes

Amortisation of mineral rights

Repairs and maintenance

Other

1,464.4

497.4

439.3

299.2

227.0

58.4

35.1

15.7

32.9

0.2 %
1.1 %

1.4 %
2.2 %

Cost of sales
USD million

Hoganos inspires the industry to 
make more with less by offering 
high quality iron and metal powders. 
At the Atomizing plant in Halmstad, 
Sweden, HBI, together with high 
quality iron scrap, is used as 
feedstock for the most demanding 
products. Metalloinvest is a reliable 
supplier offering timely deliveries 
and a product of consistent quality.

Working with Metalloinvest 
guarantees the supply of 
excellent products coupled with a 
professional and reliable service, 
designed to meet the customer’s 
requests. Metalloinvest’s innovative 
approach to iron ore mining makes 
it a reliable business partner.

We have been Metalloinvest’s long-
standing partner for both HBI and 
steel-making pig iron. Metalloinvest 
is a reliable supplier which provides 
high quality products and services.

Höganös AB

Riva Group

Gruppo Arvedi

The steel sector is one of the most competitive sectors 
with high levels of pricing volatility. To be successful in 
such a sector, you must establish reliable and long-
term relationships between customers and suppliers. 
We are glad to have Metalloinvest as our business 
partner. Our business relationship, which started 
years ago with the first HBI supply contract, has been 
growing stronger over time, with billet and pig iron 
being added to the portfolio. We hope that the synergy 
we have created will continue in the future and prove to 
be even stronger in the years to come. 

Çolakoğlu Metalurji

Andrea Lovato
CEO Tenova 

Metalloinvest is a unique customer for Tenova as it give us 
the opportunity to offer the full portfolio of our products 
and technologies, both in the Metals and Mining division. 
We had the great chance to develop a conceptual 
strategy, together with the Metalloinvest management 
team, to reorganize and optimize the production 
processes of their Ural Steel Plant, and this empowered 
our experience in consulting. Last  but not least, the 
relationship with Metallinvest’s professionals has always 
been excellent, at all levels, thanks to their commitment to 
innovation, quality, sustainable development, and a special 
attention to environmental issues, which we also share 
within our group of companies.
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Financial performance continued

As at 31 December 2017, the Company’s total assets amounted 
to USD 6,503.2 million compared to USD 6,201.5 million as 
at 31 December 2016. The 4.9% increase in the US dollar-
denominated value of the Company’s assets was due to the 
appreciation of the rouble.

As at 31 December 2017, the Company’s cash and cash 
equivalents stood at USD 390.4 million. Moreover, as at the 
end of 2017, the Company had undrawn committed credit lines 
in roubles and USD for a total amount of ca. 810 million in US 
dollar terms.

At the end of the reporting period, the Company’s total debt 
stood at USD 4,445.9 million, up 6.3% year-on-year. Long-term 
debt accounted for 90.7% of the total debt, with the short-
term debt standing at USD 413.3 million. The short-term debt 
mainly comprises rouble-denominated bonds for a total of 
RUB 10 billion, all of which remained in the market following the 
put option exercised in February 2018, and pre-export credit 
facilities which were refinanced in January 2018.

As at the end of 2017, the Company’s net debt totalled USD 
4,055.6 million. The Net Debt / EBITDA ratio decreased to 1.9x 
vs 2.5x as at 31 December 2016.

In the reporting period, Metalloinvest continued to optimise its 
debt portfolio and extend maturity profile:

 à In February – April 2017, the Company signed additional 
credit agreements with ING BANK (EURASIA), whereby the 
bank increased the limit of the Company’s revolving credit 
line from USD 100 million to USD 200 million and extended 
the loan maturity by two years, as well as improved the terms 
of the floating interest rate linked to LIBOR

 à In May 2017, the Company issued USD 800 million seven-
year Eurobonds with a 4.85% annual coupon rate, maturing 
in 2024. Proceeds from the Eurobond placement were used 
to finance a tender offer on its USD 1 billion 5.625% notes 
due in 2020 and for general corporate purposes. A total 
principal amount of USD 667 million of notes was tendered

 à In June 2017, the Company refinanced its USD 1.03 billion of 
pre-export credit facilities by signing a new pre-export credit 
facility (PXF-2017) with a group of international banks, which 
improved the Company’s debt repayment schedule and 
reduced its debt servicing costs

 à In August 2017, the Company repaid USD 100 million of 
tranche B of PXF-2016 ahead of its scheduled maturity dates

 à In October 2017, the Company and ING Bank signed two 
long-term credit facility agreements for EUR 16.7 million 
guaranteed by export credit agencies (ECAs). The funds will 
be used to purchase equipment for investment projects at 
Ural Steel

 à In December 2017, the Company signed loan agreements 
with Gazprombank to open committed credit lines for a total 
amount of RUB 15 billion

 
Metalloinvest’s proactive liability management in 2017 helped 
it reduce the average debt servicing cost and decrease the 
repayments due in 2017–2020.

Financial Position and Debt Management

Total debt
USD million

2013

5,965

2014

4,734

2015

4,387

2016

4,183

2017

4,446

In 2017, Metalloinvest allocated USD 488.6 million for capital 
expenditure, up 68.6% year-on-year. This increase was due to a 
number of development projects implemented in the reporting 
period.

In July 2017, Metalloinvest launched its HBI-3 Plant at 
Lebedinsky GOK, Russia’s largest HBI production facility and 
one of the world’s most powerful plants, with an annual design 
capacity of 1.8 million tonnes of HBI. The Company invested 
approximately 24% of its 2017 capital expenditure in this project.

At Mikhailovsky GOK, Metalloinvest completed the construction 
of an intake facility for the concentrate supplied by Lebedinsky 
GOK. The facility takes in and unloads Lebedinsky GOK’s iron 
ore concentrate, and mixes concentrate from Mikhailovsky GOK 
and Lebedinsky GOK to subsequently produce high quality 
pellets.

In 2017, Metalloinvest began the implementation of 
comprehensive development programmes at Lebedinsky 
GOK and Mikhailovsky GOK, aiming to increase the output 
of high value-added products, improve the product quality 
to the premium level, and lower operating expenses. The 
implementation of key engineering solutions is scheduled for 
2018.

Lebedinsky GOK and Mikhailovsky GOK received eleven new 
220-tonne and 130-tonne BelAZ trucks, four locomotives with 
a set of dump cars, two drilling machines and two excavators. 
The Company invested about 9% of its capital expenditure in 
upgrading its mining and transport operations.

OEMK successfully completed the technical re-equipment at 
DRI Plant #2, including the installation of modern equipment, 
which boosted the plant’s productivity from 88 to 110 
tonnes per hour and helped decrease the scrap expenses. 
Approximately 10% of the total capital expenditure for 2017 was 
allocated to this project.

During the reporting period, OEMK completed key stages 
of construction and started commercial operations of the 
reduction and calibration section at the mid-size production 
line of Rolling Mill 350. This project enables the Company to 
increase its special bar quality (SBQ) output by 67,000 tonnes 
per year and reduce its production costs.

At Ural Steel, Continuous Casting Machine #1 and the vacuum 
degasser were commissioned after an upgrade. The project 
is aimed at strengthening the Company’s customer focus and 
changing its product mix towards higher-margin products (rail 
blooms and railway wheel billets). The equipment delivery was 
completed as part of the construction of the Roller Treatment 
Furnace #1 and Heat Treatment Machine #1 Complex, and 
installation works are underway. This project aims to increase 
the quality of heavy plates produced at Ural Steel.

The Company has continued the roll-out of its Industry 4.0 
programme to create an integrated financial and business 
management system. The programme is aimed at reducing 
costs, boosting profitability, increasing accounting transparency, 
and ensuring timely decision making.

Debt maturity schedule
USD billion

0.1

2017

0.0

0.5

2018

0.3

0.9

2019

0.8

1.6

2020

0.9
0.8

2021

0.8

0.2

2022

0.3
0.1

2023

0.3

0.0

2024

0.9

0.1

2024+

0.1

As at 31 December 2016 As at 31 December 2017

CAPEX Programme

Erik Micek
Chairman of the 
Executive Board 
of TENOVA LOI 
Thermprocess

Metalloinvest is one of TENOVA LOI Thermprocess’ 
key customers, with a long history of mutually-
beneficial strategic cooperation. The benefits  
of this partnership are exemplified by the equipment 
supply contract with Ural Steel, signed in 2016,  
for the renovation of the roller treatment furnace 
and heat treatment machine . The tremendous 
scope of the project benefits both companies and 
allows TENOVA LOI Thermprocess to secure its 
position as a reliable supplier of heat treatment and 
quenching equipment for one of Russia’s leading 
plants. Once commissioned, the equipment will 
enable Metalloinvest to take advantage of cutting-
edge industrial heat treatment technology for flat steel 
products, allowing it to produce high-quality products 
and increase the plant’s productivity.
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Credit Ratings

Relations with rating agencies are crucial for enhancing 
Metalloinvest’s investment story. The Company has been rated 
by international credit rating agencies since July 2010.

In February 2017, Standard & Poor’s revised its long-term credit 
rating outlook for Metalloinvest from ‘Negative’ to ‘Stable’, 
affirming the rating at ‘BB’. According to S&P’s report, the 
upgrade to a Stable outlook reflects positive iron ore price 
trends, as well as actions taken by Metalloinvest’s management 
team to deleverage and maintain the Company’s high 
profitability compared to the industry average.

In April 2017, Fitch Ratings affirmed the Company’s rating at 
‘BB’ with a ‘Stable’ outlook.

Metalloinvest’s USD 800 million Eurobonds-2024, which were 
placed in May 2017, were rated by the three international credit 
rating agencies: Fitch at ‘BB’, Moody’s at ‘Ba2’ and S&P at ‘BB’. 

Furthermore, in December 2017, Dagong, a Chinese credit 
rating agency, affirmed Metalloinvest’s long-term issuer credit 
rating at ‘BBB+’.

In December 2017, RAEX, a Russian credit rating agency, also 
assigned Metalloinvest a credit rating of ‘ruAA–’ with a Stable 
outlook.

In January 2018, Moody’s revised its outlook on Metalloinvest’s 
long-term rating from ‘Stable’ to ‘Positive’, affirming the 
Company’s ‘Ba2’ corporate rating. According to Moody’s 
report, the outlook upgrade reflects the Company’s 
deleveraging in 2017, driven by higher iron ore product and steel 
prices, which, along with the increased share of high value-
added products in the product mix, boosted the Company’s 
earnings and cash flow generation.

Moody’s analysts noted that the Company is well positioned 
in the iron ore product market due to its low production costs, 
vast iron ore reserves, high share of high value-added products 
(pellets and HBI), the advantages of vertical integration, and a 
diverse customer base.

Russia’s and Metalloinvest’s credit rating changes
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Investor  
Relations
Metalloinvest always strives to increase transparency 
and strengthen its relations with the investment 
community, seeking to comply with international best 
practices of public disclosure. The Company discloses 
information on its financial and operating performance, 
social and other activities at the disclosure level and 
within the timeframe of a public company. All materials 
are published in Russian and English in the Investors 
section of the corporate website and are available at  
http://www.metalloinvest.com/investors/.

In April 2017, as part of the Eurobonds-2024 Deal Road 
Show, Metalloinvest held a number of one-on-one 
and group meetings with Russia- and Europe-based 
investors. Strong investor demand saw the orderbook 
being 2.5x oversubscribed resulting in more than USD 
2 billion orders. The notes were allocated to over 100 
investors from Continental Europe (31%), Russia (28%), 
the United Kingdom (22%), the United States (11%), Asia, 
and other countries (8%). Approximately 57% of the 
offering was purchased by banks and private banking 
clients, 36% – by asset managers and funds, and the 
remaining notes were acquired by pension funds and 
insurance companies.

Metalloinvest also takes part in international investment 
banking conferences and holds its Non-Deal Road 
Shows and Investor Days, continuously expanding 
its base of current and potential investors. Many 
investors and analysts are invited to visit the Company’s 
production assets. In 2017, Metalloinvest took part in 
the following four domestic and international investment 
conferences and forums:

 à XV Russian Bond Congress (Saint Petersburg, 
Russia)

 à VTB Capital’s Russia Calling Investment Forum 
(Moscow, Russia)

 à BofAML Conference (London, UK)
 à Barclays – EM Corporate Day (London, UK)

Yan Veytsman
Managing Director, Head 
of Metals and Mining 
Division, Client Management 
Department of Sberbank CIB

Metalloinvest performed strongly in 2017. The 
Company’s debt and liquidity profiles have been 
optimised – its average debt servicing cost has 
been reduced, and the maturity profile has been 
extended. Metalloinvest also chose a successful 
strategy prioritising high value-added products, 
which has boosted their financial performance.

Sberbank CIB considers Metalloinvest a reliable 
partner with an impeccable business reputation. 
We are pleased to confirm the Company’s 
commitment to proactively providing information 
to its partners and their openness to investors and 
market participants. We are highly appreciative 
of our partnership with Metalloinvest and expect 
that the Company will progress even further in 
the coming years, setting and achieving more 
ambitious goals.
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